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Fujitsu - Undppbl 1 akTbl FUjirsu

™ [og ocHoBaHus: 1935 r., wtab-kBapTupa B AnoHmMn

M 156 TbIC. COTPYQHNKOB
B Yucrtasa Bbipydka: 41 mnpa. US$
B [naBa komnaHun: Macamu AmamoTo

B KnineHtckas nogaepxka 6onee yem B 100 cTtpaHax

M HaydHble ueHTpbl: AnoHus, CLUA, Benukobputanusa, N'epmanus,
Kutan, CuHranyp

B ExerogHble pacxogbl Ha uccnegoBaHnsa U paspaboTku: 231,0 mnpAa.
neH (5% ot obbema npogax).

B [NMpousBoacTBeHHble 06bekThl: AnoHus, A3usd, EBpona, CeBepHasi AMepuKa

1 2014 r. FUJITSU Bce npaBa 3aLuiueHbl



Fujitsu B Poccumn n ctpaHax CHI®

MpeacraButenscteo B PO
¢ 2000 roga

Odmchkl B Poccuu:
Mockea
CaHkT-NeTepbypr
EkatepuHbypr
Camapa
PocToB-Ha-[loHy

Odmchi B ctpanax CHI:
Knes

Anmatbl

ActaHa

TalkeHT

Okono 700 komnaHum-
naptHepoB B Poccum un
ctpaHax CHI

Bonee 6000 knueHTOB
eXerogHo

FUjITSU




CepBucHble UeHTpbl Fujitsu B Poccum n ctpadax CHI g sy

Poccuiickas Oegepaums
145 cepBMCHbIX LIEHTPOB

KasaxcraH
o 48 cepBMCHBIX LIEHTPOB
“YkpauHa
98 cepBMUCHbIX LIEHTPOB

[Kblprbi3cTaH
’3 CEPBUCHBIX LieHTpa

Y3bekucraH
43 CepBUCHbIX LIEHTPOB

TyBKMeHI/ICTaH
2 CEPBUCHLIX LIEHTpa

enapycb
ceps%-lblx LieHTpa

[ py3us

1 %XpBVICHbIVI LLEHTP
TamxuKkncTaH

1 CEPBMCHbIN LIEHTP
AQMGHI/IFI

2 CEPBHCHBIX LieHTpa
Monpasus

3 CepBMUCHbIX LIEHTpa

AsepbanmxaH
2 CEPBUCHbIX LeHTpa

FUJITSU




[loyemy napTHepcTBO C Fujitsu? FUJITSU

B AnoHckun npoussoguTenb C /5NeTHUM ONbITOM BO BHEOPEHUN CBOUX
NHHOBALMWN U peLleHnI

B CoOcTBEHHbIE 3aBOAbl B AnoHnnu 1 NepmaHmm

® MonHbIM nopTdenb NPOAYKTOB U YCAYr ANt CO30aHUSI KOMMITEKCHOM

I T-MHPACTPYKTYpbI
B /lHHOBaUMOHHbIE TexHonormm - bonee 97 000 nateHTOB

B BbiCOKMe KOMMNEeTEHUNN, MHBECTULMN B Hay4YHbIE pa3paboTku
M [lepcoHanbHbIU U OTKPLITLIN NOAX0A K NApPTHEPCTBY

B KOHKYpPEHTHbIe LeHbI

M [Tooaepkka B NpoekTax J1tobdon CroXHOCTH
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bl SELECT Partner Program - OCHOBHbIE MOMEHTbI FUTSU
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F”?TTSU SELECT Partner Program - CTpyKkTypa FUJITSU

SELECT Expert

Specializations that lead to
SELECT Expert status

SELECT Registered
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pEHI/IHWI " 3K3 MEHbI

WnguBuayanbHoe obyyeHue

cneunanncToB NapTHepa

Bblean k napTHepy Anst 00y4yeHus
creLmanucToB

YeHUNe NMapTHepoOB.

CERTIFICATE

Parner XYZ
SYTRPEN

Tufirsu

o
FIHITSII

Akagemusn “Select”
BbleagHas obyvarowas ceccus ans
napTHepoB. [poxoauT 2 pasa B rog,.
[MpurnaluatoTca aBTopM30oBaHHbIe
napTHepb! 4ns 0ByyeHus n

LLAIA
|

TexHU4YecKue ceMuHapbl
CeMI/IHapr O4Hbl€ NO onpenernieHHbIM
HanpasneHnAM NPOAYKTOBbIX JIMHEEK
Anga TEXHNYECKNX cneunanncroB.
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Cneuunanunsauusa nogpasymeBaeT
cepTudukauuio




©
YTo BaXXHO ANt NapTHEPOB B NAPTHEPCKNX FUJITSU
nporpaMmmax?

5 most important benefits for a partner in a vendor's program in order of importance

Back-end rebate

Deal registration

Lead generation

Dedicated account management
Front-end discount

MDF

Training courses

Partner portal

Specializations

Financing

Program branding (Gold, silver)
Marketing collateral

Partner event access/advisory boards
Individual sales rewards

Weighted importance

5 points for first selection
4 points for second

3 points for third

2 points for fourth

1 point for fifth

Source: Canalys survey, 130 european IT channel respondents, August 2014



SELECT Partner Program - lNpenmyLiectsa FUﬁTSU

( MpeumywecTtea SELECT SELECT N
| Registered Expert
WHCTPYMEHTBI » Partner Logo (membership level X X
ANsA pa3BUTUA logo)
BusHeca » Reseller Locator X X
» E-newsletters X X
» Channel Partner Portal X X
» TechCommunity X X
» SELECT Academy X X
» Products and Solutions Programs X X N "y
» System Architect X X \
» Co-marketing / Access to Media X /
Toolbox X r
» Demo Units X
» SELECT Webcasts X
» Lead Allocation IX&
» Global SELECT Summit X*
Partner Advisory Board e
S : =
| *Ha HOuBMAyanbHON OCHOBE 1) v
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